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hello

Welcome to our SOLD magazine - Te Atatu Property Market
Update for May 2018.
Our magazine contains the latest available information
regarding property sales in Te Atatu along with details of
market trends, stats and tips.

Aucklanders continue to have an almost insatiable appetite
for property market intelligence, so each month we will
share details of the trends in your area. This is just part of
our commitment to continue delivering you the highest
level of service.
We’ve been locals for decades so we know the area well.
Our goal is to apply this knowledge for you so you’re able
to make the most of the opportunity that today’s and
tomorrow’s market presents.

Please do not hesitate to contact any of our Sales team if
you would like more information, we would be delighted to
help you with your Real Estate needs.
Thank you and all the best for the coming month.

Leonie

Leonie Higgins and the Te Atatu team.

Te Atatu
534 Te Atatu Road
Te Atatu 0610
P: (09) 834 3570
E: teatatu@barfoot.co.nz

LATEST NEWS
Signs Auckland’s housing hibernation is coming to an end
In April the Auckland residential
property market signaled that sales
activity may have bottomed and is
ready to emerge from its 12- month
Barfoot
& Thompson
price and
sales hibernation.
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Managing Director of Barfoot &
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“At $930,223, the average sales price
was 1.4 percent higher than it was
at the same time last year, with the
average selling price having shown
little movement over the past 12
months.

“The median sales price continues
to lag behind previous levels and,
at $830,000 for April, was down 0.8
percent down on the average for the
previous three months and down 2.4
percent on April 2017’s price.
“In part this can be attributed to sales
of property in the $1 million and $2
million price category being down
significantly in April compared to those
for March (down close to 60 percent)
while sales of homes for under
$500,000 represented 9.8 percent of all
sales.
“Most trading activity during the month
occurred in the $500,000 to $1 million
price category, with sales numbers
accounting for 57 percent of all sales.
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“While there is no suggestion that
prices are poised to start their upward
“After an active March, the rural,
climb,
with
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longer
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in comparison to 2017, the point
experienced slower activity in April.
has been reached where a further
price decline is the least likely future
“While buyers continued to show
outcome.
interest, they were selective.
“In meeting the market price, buyers
can have confidence that the chance
of them being disadvantage by future
price volatility is low.

“Demand remained strong for orchards,
particularly for kiwifruit, in the north
and far north.

Sales Data | April 2018
Focus on Te Atatu Peninsula & Te Atatu South
Within the local area in April, there has been an increase in this month’s sales when compared
to the same period last year, reflecting the ever-growing popularity of our area with buyers in
the current market. Our following analysis shows Te Atatu South outperforming the broader
area in volume and the Peninsula has performed very well on price; with quality property
achieving good prices and in short supply.

$

Average Sale Price
$843,689

Median Sale Price
$815,000

#

Total Sales Apr 2018 | 38
Total Sales Apr 2017 | 24

Highest Sale Price | $1,600,000
Lowest Sale Price | $479,000

Median CV
$872,500

Total monthly sales are up
58.3% compared to same
period last year

Sales $0-$750k | 16 Sales $750k - $1m | 15
Sales $1m-$1.5m | 6 Sales $1.5m+ | 1

Talk to us about Barfoot & Thompson’s number of
days on the Market for our different Sale Methods.

We DO make a difference.
This publication shows data regarding a wide selection of published residential property sales that have recently occurred. It includes information from published
reports of sales made by most Real Estate agencies and may include private sales. Where data is not publicly available, an individual sale may have been excluded
from the average results and tallies shown in this report. Every reasonable effort has been made to ensure the accuracy of the information. Barfoot and Thompson
Limited (REAA2008) accepts no responsibility should the contents of this market report prove to be incomplete or incorrect.

Market Share + Figures

Barfoot &
Thompson,
49.7%

Over the last 12 months,
Barfoot & Thompson have sold
more property in our local area
than any other competitor.
For the period from 1st May 2017
to 30th April 2018, we sold 49.7%
of all properties in the local area thats more than 1890 sales made by
Barfoot & Thompson!

Market
Market Leaders
Leaders
We sell across all price brackets and types of property. Here’s proof why people continue
to list and sell with Barfoot & Thompson.
Market Share $0-$.75M

Market Share $0.75-$1M
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Market Share $1-$2M

Barfoot &
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Market Share $2-$3M

Market Share $3M+

Barfoot &
Thompson,
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Barfoot &
Thompson,
60.0%

* The local area shown on this page include data sourced from REINZ and Barfoot & Thompson for unconditional sales made in the West Region including: Avondale,
Blockhouse Bay, Edmonton, Glen Eden, Glendene, Green Bay, Henderson, Herald Island, Hillsborough, Hobsonville, Huapai, Kelston, Kumeu, Lynfield, Massey, McLaren
Park, New Lynn, New Windsor, Ranui, Riverhead, Royal Heights, Sunnyvale, Swanson, Taupaki, Te Atatu Peninsula, Te Atatu South, Waiumauku, Waitakere, Waterview,
West Harbour, Whenuapai, Woodhill. Monthly totals are cumulative, baselined on the 13th of each respective month.

Number of Sales

1st February 2018 to 30th April 2018 compared to same period last year.
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28.1% of Properties in Te Atatu Peninsula
and Te Atatu South sold for
$1 million or more over the last 3 months

# Sales over $1M | 34 of 121

$1M+
Average Sale Price

(Te Atatu Peninsula and Te Atatu South last 3 months)

1st February 2018 to 30th April 2018 compared to same period last year.
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* The local area shown on this page include data sourced from REINZ and Barfoot & Thompson for unconditional sales made in the West Region including: Avondale,
Blockhouse Bay, Edmonton, Glen Eden, Glendene, Green Bay, Henderson, Herald Island, Hillsborough, Hobsonville, Huapai, Kelston, Kumeu, Lynfield, Massey, McLaren
Park, New Lynn, New Windsor, Ranui, Riverhead, Royal Heights, Sunnyvale, Swanson, Taupaki, Te Atatu Peninsula, Te Atatu South, Waiumauku, Waitakere, Waterview,
West Harbour, Whenuapai, Woodhill. Monthly totals are cumulative, baselined on the 13th of each respective month.

GETTING
READY
TO SELL
THIS MONTH’S FEATURE

TOP TIPS

WHEN SELLING YOUR HOME

So, you are thinking about
selling and want to know what
you should do before putting
your home on the market?
We share a few ideas from the
information available on our
website barfoot.co.nz
Read our top tips and be sure to
look at our information videos
available on our web pages at
this link:
https://www.barfoot.co.nz/sell/selling-tips

De-clutter
The golden rule when getting ready to present your home to the market will always
be to de-clutter! Think of it as a head start on packing, so that when it’s time for open
home, buyers will make an emotional connection and know where they can put all of
their belongings!
Before you start the selling process, it’s a good idea to think about the space you have
and how you can make the most of it. You may have all the space you need, but clutter
could obscure rooms and make them look smaller.
When it comes to a de-clutter, here are some of our top tips:
• Consider hiring a storage unit for all objects that don’t have a place in your home
• Clean everything - from skirting boards to walls, taps and behind fridges
• Consider getting carpets professionally cleaned
• Buyers will open your cupboards and closets, so make sure you take time to look and
give them a tidy-up where needed
• Your personal mementos make your house a home. So it stands to reason that
buyers will find it hard to imagine living there if it’s filled with family photos and
heirlooms. When it comes to styling – less is always best!

Define Spaces
Defining each room is a good idea when you
are preparing for presentation to the market.
For example, you might have a four bedroom
home but are using one of the bedrooms as
a home office. Whilst working from home
suits many, showcase all the possibilities
by installing a single bed alongside a more
compact work area. This way you maximise
the benefit of the extra bedroom and tick all
the boxes for a broader range of buyers.
If you don’t have enough furniture use a
Home stager – they will often arrange a
partial stage for you. Home stagers can bring
an assortment of accessories to ‘dress’ your
home, so you retain your own furniture but
add the appeal of latest styles or decoration
to achieve a showhome presentation.
For an empty or investment home, it’s
a great idea to use staging to help your
agent achieve the best selling price for your
property.

Repairs and renovations
For many people selling their home
provides the perfect opportunity to make
minor repairs and touch ups they may
have been putting off for a long time.
Doors that don’t shut property, holes in
walls, peeling wallpaper or leaky taps are
just some of the things that can turn off
buyers and are relatively easy to fix.

Go green!
A well-tended front garden creates instant
appeal and is a great way to show buyers
that your home is worth a look.
If you’re not sure what to plant, go with
low maintenance shrubs - New Zealand
natives are ideal. Think about how you
can create a sense of privacy and calm.
Bark or crushed shells can be used to
cover any patches of bare earth, and
rocks, railway sleepers or bricks make
inexpensive garden borders.

Make an entrance
Your front door is one of the first things
buyers see, so make sure it looks inviting.
Dress it up with a new coat of paint and
consider adding a bold street number that
matches your home’s unique style.
Buyers value privacy, so if you’ve got a
clear glass door, think about replacing it
with something opaque or solid.
Is your garden path crooked? Make sure
you fix any broken or uneven concrete,
and rid your path of moss or mildew - it
should be clean and not slippery.

Don’t have a garden? Add some colourful
pots or planter boxes. Herbs, perennials or
succulents are a good option - they add
colour and fragrance.

more info:

Our website barfoot.co.nz
contains a range of tools and tips
for buyers, sellers and renters.
Go online or drop into our
branch and ask to ask us for more
information.

Recent Sales

On the following pages are a
summary of Sales in
Te Atatu Peninsula and
Te Atatu South made by all
selling agencies during April,
2018.
Our Sales data includes
information submitted by
the selling agency and may
include some private sales.
Where details of a particular
sale may not have been able
to be fully verified it may be
omitted from our reports.
Please do not hesitate to
contact any of our Sales
team if you would like more
information, we would be
delighted to help you with
your Real Estate needs.

Every reasonable effort has been made to ensure
the accuracy of the information presented.
Land and floor sizes are approximate, sourced
from REINZ, Auckland council or other public
sources and may contain inaccuracies. Barfoot
and Thompson Limited (REAA2008) accepts no
responsibility should the contents of this market
report prove to be incomplete or incorrect.

Te Atatu Peninsula | April 2018
88 Gloria Avenue
Sale Price | $952,888

Valuation | $1,200,000

Land Size | 883

Floor Size | 120

Bedrooms | 4

2B Hamurana Place
Sale Price | $630,000

Valuation | $830,000

Land Size | 409

Floor Size | 80

Bedrooms | 3

21 Karamu Street
Sale Price | $951,000

Valuation | $1,025,000

Land Size | 812

Floor Size | 100

Bedrooms | 3

3 Kelvin Crescent
Sale Price | $1,600,000

Valuation | $1,550,000

Land Size | 840

Floor Size | 200

Bedrooms | 6

28 Kervil Avenue
Sale Price | $932,500

Valuation | $855,000

Land Size | 400

Floor Size | 120

Bedrooms | 3

55 Matipo Road
Sale Price | $946,000

Valuation | $970,000

Land Size | 482

Floor Size | 130

Bedrooms | 4

25 Neil Avenue
Sale Price | $745,000

Valuation | $740,000

Land Size | 1/2 SH 809

Floor Size | 90

Bedrooms | 3

438 Old Te Atatu Road
Sale Price | $1,040,000

Valuation | $920,000

Land Size | 812

Floor Size | 110

Bedrooms | 4

12 Peachgrove Road
Sale Price | $830,000

Valuation | $950,000

Land Size | 441

Floor Size | 105

Bedrooms | 3

Te Atatu Peninsula | April 2018
27 Roby Street
Sale Price | $600,000

Valuation | $890,000

Land Size | 530

Floor Size | 80

Bedrooms | 3

32 Taioma Crescent
Sale Price | $907,000

Valuation | $1,025,000

Land Size | 811

Floor Size | 100

Bedrooms | 3

20A Thomas Avenue
Sale Price | $800,000

Valuation | $934,400

Land Size | 618

Floor Size | 140

Bedrooms | 3

17 Waione Avenue
Sale Price | $890,000

Valuation | $730,000

Land Size | 445

Floor Size | 130

Bedrooms | 3

2/95 Wharf Road
Sale Price | $658,000

Valuation | $690,900

Land Size | 325

Floor Size | 80

Bedrooms | 3

21 Yeovil Road
Sale Price | $1,246,000

Valuation | $1,275,000

Land Size | 809

Floor Size | 240

Bedrooms | 4

57 Yeovil Road
Sale Price | $1,060,000

Valuation | $1,087,700

Land Size | 812

Floor Size | 110

Bedrooms | 3

This publication shows a wide selection of published residential property sales that have recently occurred. It includes information from published reports of sales made by
most Real Estate agencies and may include private sales. Every reasonable effort has been made to ensure the accuracy of the information. Barfoot and Thompson Limited
(REAA2008) accepts no responsibility should the contents of this market report prove to be incomplete or incorrect.

Te Atatu South | April 2018
32A Amberley Avenue
Sale Price | $720,000

Valuation | $850,000

Land Size | 484

Floor Size | 144

Bedrooms | 3

1/43 Amberley Avenue
Sale Price | $750,000

Valuation | $770,000

Land Size | 809

Floor Size | 80

Bedrooms | 3

45A Amberley Avenue
Sale Price | $750,000

Valuation | $780,000

Land Size | 403

Floor Size | 90

Bedrooms | 3

3 Cron Avenue
Sale Price | $900,000

Valuation | $1,025,000

Land Size | 977

Floor Size | 230

Bedrooms | 4

9 Harding Avenue
Sale Price | $1,150,000

Valuation | $1,125,000

Land Size | 941

Floor Size | 220

Bedrooms | 3

24/172 Mcleod Road
Sale Price | $638,000

Valuation | $573,500

Land Size | NA

Floor Size | 120

Bedrooms | 3

35/172 Mcleod Road
Sale Price | $651,000

Valuation | $612,250

Land Size | NA

Floor Size | 139

Bedrooms | 3

38/172 Mcleod Road
Sale Price | $630,000

Valuation | $573,500

Land Size | NA

Floor Size | 120

Bedrooms | 3

159/172 Mcleod Road
Sale Price | $479,000

Valuation | $490,000

Land Size | NA

Floor Size | 75

Bedrooms | 2

Te Atatu South | April 2018
6 Meadow Crescent
Sale Price | $743,000

Valuation | $890,000

Land Size | 809

Floor Size | 220

Bedrooms | 3

41 School Road
Sale Price | $1,070,000

Valuation | $850,000

Land Size | 809

Floor Size | 230

Bedrooms | 5

45A School Road
Sale Price | $660,000

Valuation | $780,000

Land Size | 380

Floor Size | 100

Bedrooms | 2

1/18 Sherwood Avenue
Sale Price | $690,000

Valuation | $600,000

Land Size | n/a

Floor Size | 70

Bedrooms | 3

4/153A Te Atatu Road
Sale Price | $636,000

Valuation | $680,000

Land Size | 1/6 SH 3170

Floor Size | 110

Bedrooms | 2

212 Te Atatu Road
Sale Price | $999,888

Valuation | $1,025,000

Land Size | 1/2 SH 1012

Floor Size | 250

Bedrooms | 5

227 Te Atatu Road
Sale Price | $1,250,000

Valuation | $1,075,200

Land Size | 1012

Floor Size | 130

Bedrooms | 3

5/340 Te Atatu Road
Sale Price | $540,000

Valuation | $540,000

Land Size | 1/6 SH 2416

Floor Size | 80

Bedrooms | 2

1/56 Tirimoana Road
Sale Price | $559,000

Valuation | $520,000

Land Size | 1/2 SH 1090

Floor Size | 60

Bedrooms | 2

Every day across Auckland we’re selling more
than 1 in every 3 listed homes.
There’s a reason people do business with us, give us a call to find out more.

Te Atatu South | April 2018
66 Tiroroa Avenue
Sale Price | $848,000

Valuation | $980,000

Land Size | 814

Floor Size | 170

Bedrooms | 4

132 Tiroroa Avenue

12 months to August 2016

Sale Price | $873,000

Valuation | $980,000

Land Size | 812

Floor Size | 90

Bedrooms | 3

Sales data source: REINZ

31 Vera Road
Sale Price | $735,000
Valuation | $690,000
Parnell 09 366 0015
Remuera 09 524
0149
Land Size | 693

Floor Size | 90

Bedrooms | 3

5 Wakeling Avenue
Sale Price | $999,888

Valuation | $1,025,000

Land Size | 905

Floor Size | 180

Bedrooms | 3

This publication shows a wide selection of published residential property sales that have recently occurred. It includes information from published reports of sales made by
most Real Estate agencies and may include private sales. Every reasonable effort has been made to ensure the accuracy of the information. Barfoot and Thompson Limited
(REAA2008) accepts no responsibility should the contents of this market report prove to be incomplete or incorrect.

Barfoot & Thompson | Te Atatu
With a culture that matches the ‘kiwi atmosphere’ of the suburb itself,
the team at Barfoot & Thompson Te Atatu are proud to work in this
up-and-coming suburb.
Our community spirit, professionalism, in-depth knowledge of
an ever-changing industry and being part of a well-known, well
established, non-franchised, family business are all part of what makes
Barfoot & Thompson Te Atatu such an integral member of the unique
community that is Te Atatu Peninsula.
Leonie Higgins
Branch Manager
021 983 332

Many of the team live locally (and have done for years) so we know
exactly what it means to live and work on the Peninsula, ensuring
well-informed, accurate, honest advice is a given.

The Barfoot & Thompson network and extensive, continuous, ever-evolving training, ensures
confidence and trust are not misplaced here. With over 1700 residential and commercial
salespeople who can easily access all of the company listings and with their own databases, there
are literally thousands of opportunities to make our properties known to the market. In 2016 we
were awarded “Best Real Estate Agency” for the Asia Pacific region and also “Best Letting Agency”
for the Asia Pacific Region at the International Property Awards in London – prestigious praise
indeed.
Our devoted, committed, very hard working property management team make it possible for
rental property owners to forget the stress, pitfalls and issues that can result from property
management. Their massive experience and knowledge ensures they are able to deal with
anything they’re faced with, ensuring our owners and tenants alike experience enjoyable and
satisfying relationships.
Whether you’re young professionals wanting to be close to the city, families looking for the ever
elusive village atmosphere to raise your children, or slightly more mature and seeking a lifestyle
existence, Te Atatu Peninsula offers it all.

Barfoot & Thompson Te Atatu – Growing with Te Atatu Peninsula Since 2001.

Property
Management
Team
Rebecca O’Brien Stephanie Houghton Kalpana Parmar
Property Manager
Portfolio Manager
Portfolio Manager
027 839 1349
021 911 838
021 024 19590

Eleanor White
Property Management
Administrator

Residential Sales Team

Cherry Ning
021 809 080

Anh Le
021 296 3431

Doreen Wong
027 422 8630

Eileen Yu
021 886 090

Eric Shi
021 238 2530

Harry Yu
021 420 916

Jason Ashby
0275 640 647

Jay Suchak
022 027 9909

Jenny Ritchie
021 688 768

John Goodrum
021 945 140

Joy Chen
021 065 1896

Julie Hey
021 356 021

Lisa Nielson
021 558 764

Mandy Li-Geraghty
021 892 088

Mark Boyd
021 2444 774

Mickey Byun
021 992 453

Narender Kumar
021 326 880

Paul Farry
0274 732 779

Qiao Liu
021 850 665

Shanthi Radha
Krishnan
021 163 9095

Stella Shao
021 037 4015

Tim O’Shea
021 068 7030

Barfoot & Thompson Te Atatu
534 Te Atatu Road
Te Atatu
P: (09) 834 3570
E: teatatu@barfoot.co.nz

barfoot.co.nz/teatatu

